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Radnor, PA, November 15, 2011 — Milestone Partners is pleased to announce that on October 24, 2011 it
completed the acquisition of two connector businesses (Pancon and Ark-Les Connectors) and a capacitor
business (Paktron) from lllinois Tool Works Inc. The three businesses will be combined to form a new
Company known as Pancon Corporation (“Pancon” or “Company”), which will be headquartered in
Stoughton, MA. Milestone acquired the net assets of the businesses in the United States and the shares of
related operations in Europe.

Pancon is a leading global manufacturer of connectors and capacitors. The connector business produces a
variety of standard and custom connectors and is dedicated to developing innovative connectivity solutions
by partnering with key customers and distributors. The capacitor business is a technological leader in the
field of multilayer polymer capacitors primarily serving power conversion applications in industries such as
telecommunications/datacom, military infrastructure, automotive, medical and high-end industrial.

After the successful sale of Interconnect Devices (IDI) in 2010, Milestone has been looking for a new
investment platform in the connector industry. Milestone is partnering with former IDI CEO Mike Kirkman
who becomes the new CEO of Pancon. Mr. Kirkman noted “I am excited to partner again with Milestone in
our second investment together in the connector industry. Milestone is the right kind of private equity firm
that is committed to the success and growth of its companies.”

Geoff Veale, Principal at Milestone, stated “Pancon will have significant opportunities for growth as the
combination of these three businesses into one entity will give its customers access to greater resources.
The Company is well positioned to serve its customers given its strong product offering, global
manufacturing operations and experienced management team.” In addition, Mr. Veale added “Pancon will
be set up as a platform company where Milestone will aggressively look for add-on opportunities to expand
Pancon’s product offering and geographic footprint.”

The law firm Drinker Biddle & Reath advised Milestone. The Pancon management team co-invested equity
alongside Milestone.

For more information about the transaction, please contact John Shoemaker or Geoff Veale at Milestone.

Milestone Partners (www.milestonepartners.com) is a private equity firm that partners with management to
invest in leveraged buyouts and recapitalizations of lower middle market businesses. Milestone pursues
successful niche-market leaders that provide high-margin products or services. Milestone’s transactions
typically provide liquidity to shareholders of privately owned businesses, facilitate the transition of ownership
to key managers, and allow management to capitalize on growth opportunities, while maintaining the legacy
of the founders.
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.\\ Avure Technologies
AVURE  (high-pressure presses)

pEffen  Black Letter Discovery
(litigation support services)

avaw. Blaschak Coal
BLASCHAK (anthracite mining and processing)

CODi
(corporate laptop cases and accessories)

D mp. Dydacomp
ydacomp (e-commerce and catalog software)
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Eliason
(commercial double-action impact doors)

Fatz
FATZ (casual dining restaurant chain)

Global Connection
(prepaid wireline phone service)
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Good Health Natural Products
(natural foods and body care products)

L

Lc,“_“}'z“ Learn It Systems
- e (supplemental education services)

Machine Laboratory
(precision manufacturing)

Mariner Finance
(consumer installment loans)

g Outlook Group
(printing, packaging and direct mail)

Pancon
R (connectors and capacitors)

Safemark Systems
s SW" (in-room hotel safes)

United Road Towing
unitedioadTowing  (tOWING Services)

ﬂ.m""'“ Trans-Trade
(non-asset-based logistics)
==

Company Size*:
- Revenue: $15-$150 million
- EBITDA: $3-%$20 million

Transaction Size*:
- $15-$150 million

Equity Investment Size*:
- $5-%$40 million (and higher with typical co-invest)

*Add-ons may be smaller

Sectors and Industries:
- Generalist approach; seeking high-margin,
niche-market leaders in all industries

Geography:
- North America (may have overseas operations)

Key Business Characteristics:
- Clear competitive advantages
- High profit margins
- Compelling growth opportunities

John P. Shoemaker, Managing Partner
(610) 526-2708 * jshoemaker@milestonepartners.com

Ric C. Andersen, Partner
(610) 230-0579 » randersen@milestonepartners.com

David G. Proctor, Partner
(610) 230-0578 « dproctor@milestonepartners.com

John J. Nowaczyk, Principal
(610) 526-2712 « jnowaczyk@milestonepartners.com

Please direct investment inquiries to:

Daniel F. Ryan, Director, Business Dev.
(610) 526-2713 « dryan@milestonepartners.com
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W. Scott Warren, Managing Partner
(610) 526-2702 « swarren@milestonepartners.com

Brooke B. Hayes, Partner
(610) 526-2703 « bhayes@milestonepartners.com

Adam H. Curtin, Principal
(610) 526-2711 « acurtin@milestonepartners.com

Geoffrey B. Veale, Principal
(610) 526-2706 « gveale@milestonepartners.com




