“‘ Former Silver Lake

MILESTONE Managing Director
PARTNERS Joins Milestone Partners

Radnor, PA, January 17, 2011 — Milestone Partners, a leading investor in lower middle market private
equity, announced today that Ric Andersen, former Managing Director at Silver Lake Partners, has joined
the firm. Mr. Andersen joins Milestone as a Partner and a member of the firm’s senior leadership team. He
will also serve on the firm’s Investment Committee.

During his five year tenure at Silver Lake, a large international buyout firm, Mr. Andersen helped build and
then led their Value Creation team and worked closely with the senior management and boards of many of
the firm’s portfolio companies. In addition to his time at Silver Lake, Mr. Andersen spent twenty four years as
a managing partner at PwC Consulting and at IBM Global Business Services where he led several global
business units in addition to serving as a consultant to many of the firm’s top clients in a variety of industries
and market segments. Mr. Andersen also serves on the board of three privately held small and medium
sized businesses, Vertex, ICC/Nexergy, and Proton Media. He previously served on the boards of The
Sabre Group and Princeton Softtech.

John Shoemaker and Scott Warren, Co-Managing Partners of Milestone said, “We are thrilled that Ric, a
highly talented executive with a tremendous breadth and depth of skills and experience, has joined the
Milestone team. His unique perspective in consulting, building and leading businesses, as well as investing
in businesses, is an ideal fit for our firm as we continue to grow.”

“Milestone is very well positioned in its market place and | couldn’t be more excited about the quality of the
team | am joining,” Mr. Andersen said. “Milestone is all about making good investments in companies that
value partnership as well as capital, that’'s a great formula for success.”

Milestone Partners (www.milestonepartners.com) is a private equity firm that partners with management to
invest in leveraged buyouts and recapitalizations of lower middle market businesses. Milestone pursues
successful niche-market leaders that provide high-margin products or services. Milestone’s transactions
typically provide liquidity to shareholders of privately owned businesses, facilitate the transition of ownership
to key managers, and allow management to capitalize on growth opportunities, while maintaining the legacy
of the founders. Milestone is currently making new platform and add-on investments through Milestone
Partners I, L.P., a $240 million fund, as well as making add-on investments through Milestone Partners |l,
L.P., a $120 million fund.

www.milestonepartners.com | (610) 526-2700 Phone | Download brochure
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MILESTONE

PARTNERS

.\\ Avure Technologies
AVURE  (high-pressure presses)

BERfSk  Black Letter Discovery
discovery (litigation support services)
Blaschak

Blaschak Coal Corp.
(anthracite mining and processing)

CODi
(corporate laptop cases and accessories)

Dydacomp, Dydacomp
- (e-commerce and catalog software)

CcCOoD..

Eliason
(commercial double-action impact doors)

‘FA"z Fatz Cafe

’care- (casual dining restaurant chain)

Global Connection
(prepaid wireline phone service)

~GLEBAL-

WE DON'T DO STATUS QUO.

g Good Health Natural Products
% (natural foods and body care products)

Knights Apparel
]A: (licensed sports apparel)

et gn Learn It Systems
~= - (supplemental education services)

mariNer Mariner Fir_Iance
FINANCE  (consumer installment loans)

() Outlook Group
(printing, packaging and direct mail)

= Safemark Systems
SSAEEMAMRK (in-room hotel safes)

ﬂ' mue  Jrans-Trade
(non-asset-based logistics)

United Road Towing
(towing services)

Company Size*:
- Revenue: $15-$150 million
- EBITDA: $3-$20 million

Transaction Size*:
- $15-$150 million

Equity Investment Size*:
- $5-$40 million (and higher with typical co-invest)

*Add-ons may be smaller

Sectors and Industries:
- Generalist approach; seeking high-margin,
niche-market leaders in all industries

Geography:
- North America (may have overseas operations)

Key Business Characteristics:
- Clear competitive advantages
- High profit margins
- Compelling growth opportunities

John P. Shoemaker, Managing Partner
(610) 526-2708 » jshoemaker@milestonepartners.com

Ric C. Andersen, Partner
(610) 230-0579 - randersen@milestonepartners.com

David G. Proctor, Partner
(610) 230-0578 « dproctor@milestonepartners.com

John J. Nowaczyk, Principal
(610) 526-2712 » jnowaczyk@milestonepartners.com

Please direct investment inquiries to:

Daniel F. Ryan, Director, Business Dev.
(610) 526-2713 » dryan@milestonepartners.com
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W. Scott Warren, Managing Partner
(610) 526-2702 » swarren@milestonepartners.com

Brooke B. Hayes, Partner
(610) 526-2703 « bhayes@milestonepartners.com

Adam H. Curtin, Principal
(610) 526-2711 » acurtin@milestonepartners.com

Geoffrey B. Veale, Principal
(610) 526-2706 » gveale@milestonepartners.com

Colin M. Raws, Assoc. Director, Business Dev.
(610) 526-2710 * craws@milestonepartners.com




